Sales Growth in 2017 & Beyond

written by Lauri Moon | April 11, 2017
The sales profession is changing, the economy is growing...are you? A briefing for
presidents, owners and sales vice presidents who are committed to growth!

Find out why:

= Sales Forecasting - Never seems to be accurate

» New Opportunities - Never seem to be enough

= Old Opportunities - Never seem to close

» New Hires - Interview great but disappoint

» Sales Management - May not be having a positive impact

Learn what it will take to gain confidence over accurate forecasts, sales performance
and revenue!

You should attend if:

» Sales performance / revenue is lagging

= You're about to hire new salespeople

» You want to accelerate growth

» You want your salesforce to hunt for new business

= You want to know how much better your existing salesforce can be

Presented by John Moore, founder of Moore Power Sales.
Click here for additional information on John Moore.
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